A Note on Client Referrals

We are deeply grateful that so many of our clients have introduced us to their friends,
colleagues, and family members over the years. These introductions are one of the greatest
compliments we can receive, and we never take that trust for granted.

Because we want every introduction to be a positive experience, it may help to know a little
about the type of clients we serve best. Our process and expertise tend to be most impactful for:

e Individuals and families with $1million or more in investable assets (our new client
minimum is $500,000)

e Those approaching or living in retirement

e Busy professionals seeking guidance in optimizing their financial lives

e Business owners preparing for or considering an exit

o Families navigating multigenerational planning needs
We emphasize this not to exclude, but because fit matters most in ensuring we can provide the
greatest value to our clients. When the match is right, our approach truly shines.

At the same time, please know that we are an extremely low-pressure firm. If you introduce
someone who doesn’t perfectly match this profile, they will still be treated with the same care,
respect, and thoughtfulness you’ve experienced with us. And if we aren’t the right fit, we are
always happy to connect them with other resources that may better serve their needs.

Your introductions are never expected—but always appreciated. Thank you for your continued
trust and confidence in allowing us to do what we love: helping clients build, protect, and pass
on their wealth with clarity and confidence.
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